National Fluid Power Association

Benefits of Membership

NFPA is an association of
supply chain
partners:
manufacturers,
distributors, and
suppliers.

NFPA also has partnerships
with more than 400 educators
across the country. Strong
dialogue and cooperation
between industry and educators
help grow the industry and better
educate its engineers and
technicians.

53% Manufacturer
15% Distributor
25% Product Supplier
4% Service Supplier

Creating an

3% International

By joining this network,
you’ll have powerful
opportunities to connect
with industry colleagues.
Participate in association
governance and help make
decisions that benefit the entire
industry by joining a specialinterest committee or the Board
of Directors.

Attend networking events.
Connect with people at all
levels, from CEOs and senior
executives to market analysts,
engineers and purchasing
managers. Events range from
large conferences, such as the
NFPA Annual Conference and
the Industry and Economic
Outlook Conference, to smaller
gatherings like our Regional
Meetings.

Effective
Forum

of Industry Leaders

“NFPA keeps our
company connected
to what’s happening in
the industry. The entire
supply chain is represented
at NFPA events. This makes
it easy to meet with a lot of our
peers and partners within a short
amount of time while gaining a better
understanding of how our company
relates to the rest of the industry.”
- Rick Swansbro, Director, Channel
Development - Hydraulic Technologies, SPX
Flow, Inc.

For a more complete picture, visit

www.nfpa.com

NFPA members lead the way by offering
their expertise in committees that develop
standards or create roadmaps to influence
fluid power industry research and education
focus.

Leading the Way
with

Standards
and
Roadmaps

NFPA serves as the focal point
in representing U.S. interests
in international standards
development, ensuring a fair
playing field for U.S.-based
fluid power manufacturing while
advocating for standards that
make fluid power an easier
technology choice for customers.
Members participate in the
development of such standards.
The TAG administrative fee is
waived for NFPA members.

NFPA also has an active Roadmap Committee. The committee
participants share their expertise to create documents that provide
leverage for government funding opportunities.
The NFPA Technology
Roadmap identifies key
research needs in the
development of innovative
technology. It is periodically
updated with the help of NFPA
members on the Roadmap
Committee.

“By participating
in the roadmapping
process, not only
did I get the chance to
help shape the research
direction that will impact
the future of our technology,
I also got a first-hand look
at the research already taking
place.”
-Scott Meldeau, Chief Marketing and
Sales Officer, Bimba Manufacturing
Company

The Fluid Power
Manufacturing Roadmap
focuses on improving the
methods for manufacturing
components and systems
with the goal of increasing the
competitiveness of fluid power in
various end markets.

NFPA members have access to exclusive
industry and market data sources that
provide critical insight as well as tools to
make sense of the data.
The Confidential
Shipments
Statistics (CSS)
Program is the only
monthly source of
aggregated industry data for
the U.S. fluid power industry.
This report presents data on
monthly orders and shipments
that helps users understand
trends, benchmark performance,
and anticipate change within the
industry.
The State of the
Fluid Power
Industry Survey is
available to
manufacturers and
distributors. They are quick
and easy electronic surveys
designed to identify monthly
industry expectations.

The Customer
Market Survey is an
annual survey that
provides fluid power
customer market and
sales channel segmentation.
The Annual Survey
of Fluid Power
Manufacturers
includes market
and product-level
shipment dollar data for the U.S.
fluid power industry and is an
indispensable tool for determining
market size, share, and
segmentation.

Providing Essential

Industry
Statistics

“The industry statistics
we receive have
definitely contributed to
our strategic planning. They
allow us to recognize industry
trends and anticipate change in
the marketplace so we can make
informed business decisions. There
is no other industry source as current
and comprehensive as the NFPA Market
Data.”
- Larry Foy, Marketing Director, Bosch Rexroth
Corporation

NFPA works with highly-respected economic
forecasting firms to bring you forecasts of
key markets for fluid power in the United
States and around the world.

Forecast
Services

NFPA Forecast:
U.S. Customer
Markets is a
quarterly report
supplied by ITR
Economics and includes an
outlook, trend graph, and
commentary on the current
year and next two years ahead
for fluid power, hydraulics,
pneumatics, and 29 major
customer markets, along with
articles and insights into other
economic events, topics,
overviews, indicators, and
questions.

Global Market
Reports and
Forecasts are a
collection of reports
supplied by Oxford
Economics covering the
global marketplace, from highlevel macro data and leading
indicators to very detailed
analysis and forecasts of popular
customer markets, including
specific by-country analyses and
forecasts.

Visit
nfpahub.com/stats/
for more on NFPA’s
industry statistics
and forecast
services.

“NFPA’s market
reports are a
great resource for
benchmarking and
forecasting data that you
can’t get anywhere else.”
-Susan Kortendick, Customer
Service Leader/Marketing,
Milwaukee Cylinder

NFPA members get a lot of useful data.
NFPA helps you use that data with tools that
fit your needs and the needs of others in
your company.
The Stats Toolkit, completely
rebuilt in 2016, is a cloud-based
software you can use with NFPA
data and other sources. The
tool has an easy setup process
and highly intuitive interface,
which allows users to easily
create graphs and perform
analyses. Users can also save
their analysis configurations and
export their finished charts.

Key Toolkit Features
Identify company/
product market
share and industry
segmentation.

Analyze multiple
data series to identify
trends and benchmark
performance.

Create domestic
shipment and order
projections using
a customer market
weight allocation
model.

Use lead/lag
relationships to
discover leading
indicators and
recognize trend
relationships.

Create global
shipment and order
projections using
a country or region
weight allocation
model.

Bringing it all
Together with

Analytical
Tools

“In today’s fast-paced
environment, vision
into the metrics driving
our business is key. The
Stats Toolkit will enable us to
have great market insight and
customize the data to ensure that
we are using the metrics that affect
our business.”
- Steve Matthew, President, Wooster
Hydrostatics Inc.

NFPA offers opportunities to reach your
customer markets through our co-owned
IFPE Trade Show.

Our trade show, IFPE, is co-located with CONEXPO-CON/AGG, the
largest show in the Western hemisphere. Held every three years,
IFPE consistently draws thousands of engineers from more than just
mobile hydraulics, but also end-use markets such as aerospace,
manufacturing automation, machine tools, and a vast array of offhighway vehicles.
Significant discounts are available to NFPA members.

Helping Members

Promote
Fluid
Power

161,000+

square feet of
floor space

400+ exhibitors

“IFPE is
consistently a
great opportunity
to connect with our
customers. The cost of
NFPA membership pays
for itself in the floor space
discount alone.”
-Jeff Behling, President & CEO,
Stauff Corporation

NFPA members enjoy multiple opportunities
to connect with promising students at
a wide range of grade levels, creating
customized talent development pipelines in
their local communities.
Student outreach and
education programs bring fluid
power to middle schools, high
schools, and community colleges
to create a pathway for educated
technicians into the fluid power
industry. Students learn about
fluid power and develop an
interest in fluid power careers.

Visit
www.nfpa.com
to learn how
members get
involved in
NFPA’s workforce
development
programs.

Fluid power research and
curriculum programs engage
university faculty to teach
more fluid power to more
undergraduate and graduate
engineers. Pre-competitive
research helps create innovative
solutions with real-world
applications.

Growing the Future

Workforce

The Fluid Power Innovation &
Research Conference offers
members the opportunity to learn
about new innovations and make
connections with the students
and researchers behind those
innovations.

“The workforce of
the future is one of the
biggest challenges we have.
If we’re not reaching out to
kids and making them aware of
what fluid power is and that it can
be fun and it can power the world,
they don’t spend the time in high school
starting to get ready so they can go into
[technical education.] These are the kinds
of programs that kids need because they need
this exposure.”
-John Stenz, President and CEO, FORCE America

NFPA membership is a
tremendous value. NFPA
and its members accomplish
as a group what companies
cannot do alone.
Connect with industry leaders

Join
Today!

Impact the future of the industry
Get market information for better
decisions
Use exclusive tools
Help promote fluid power
Benefit from a growing workforce

For a more complete picture, visit

www.nfpa.com
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